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19 September, 1996 - Closed Stock Company «VSP Ltd» was registered 
with the Moscow Registration Chamber. 

Starting the year 1996, VSP has been representing interests of Parker 
Hannifin, MTL Instruments, Emerson Micro Motion and Eurotherm. 

Main sectors of industry: oil and gas, oil refining, chemical and 
petrochemical industry, production of minerals, power generation and 
pharmaceutical industry. 

Main markets where the company is operational - Russia, Ukraine, 
Kazakhstan, Belarus, Georgia.



VSP Company 
An engineering solution becomes really valuable when it features unique qualities, 
when its capabilities provide for technical advantage of the user and considerably 
cut down expenses – optimise time and financial resources – allowing for stronger 
competitive position of business.


A new generation of Ermeto EO-3 fittings by Parker is a unique 
development by a VSP partner-manufacturer. This solution allows for 
faster and quality guaranteed assembling a hydraulic connector system. 

Gecma, a division of Eaton Electric (earlier MTL Instruments), presented  
a new generation of solutions for process visualization GECMA Work 
Station for hazardous zone 1/2/21/22 – Remote Terminal RT, Thin Client 
(TC) and Personal Computer (PC). GECMA Work Station provides an 
absolute advantage for the user – a modular concept allows for extended 
functionality and ease of maintenance even in the hazardous zone itself.  

Emerson, who came into possession of a Solartron brand, in 2014 
announced an upgrade of a complete product line of liquid and gas 
parameter meters – density and viscosity meters with an international 
reputation for reliable and highly accurate instruments. Engineering 
expertise of Emerson merged with unique competence of Solartron 
solutions allow for higher measurement accuracy and offer field 
instruments capabilities of a new quality calibre to the user. 

A modular Versadac recorder – a Eurotherm technical solution – 
represents an integrated data logging system for a critical process with 
minimum investments required today, and flexible planning for future 
extension. 

VSP purpose and intention is to present to the customer technologies based on 
world-level engineering achievements – from a «simple» fitting to high-tech data 
processing systems – industrial computers, input-output systems and other up-
to-date solutions. Marketing and distribution is the main profile of VSP.


Comprehensively investing every year in VSP development, in professional 
advancement of specialists, we strive to work at a new level, keeping in mind 
basic principles – competence, professionalism, quality and long-term strategy.


Creating special working conditions for the team to realise potential of its every 
member, we want to provide for a confident standing in life for every person 
working at VSP. 


A modern market makes high-level demands on all those involved in business. 
We believe that building an open and long-term relationship within the company, 
with customers and partners present to VSP possibilities for implementing plans 
for the company development.
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The team 
We were never chasing quantitative indices.


Striving to do a job at a new level, sometimes unachievable before - this is how the main 
principle of VSP operation could be described. 

Following a development vector all the time is not a simple job, it is not simple to move forward continuously. 
Sometimes the situation makes one stop, analyze what’s wrong, take tough decisions, gain strength and energy to carry 
out one’s intentions, strategy - sometimes simply not to step back. 

Without doubt, as with any job, and particularly true of ours - VSP being a distributor company - the most 
important and our main asset is the team. The team united by common work ethics, willing and ready 
to evolve, which means to invest a little bit more of an effort than is simply needed, and then plans 
start being implemented and «the process gets going».


VSP team is developing. In March 2015 the operation of VSP representative office was 
launched in Ukraine, Kiev. Sergey Kosik, Regional manager of VSP is stationed in Kiev. 
Alongside with this, Sergey’s responsibility covers work on projects on other 
territories, in Belarus, in the first place.


In 2016 VSP initiated operation of a Regional representative office in Ufa. It is an 
important step for our company - we not only want to be closer to the 
customer aiming at clear understanding of current requirements and providing 
prompt solutions; primarily the team is striving to provide the customer with 
professional expertise and our readiness to work based on high quality 
standards.


(1) A consistent work to develop and establish a VSP standing in the Ufa 
Region; (2) electromechanics – a substantial acceleration in the 
development of a new business line; (3) VSP special customers – to 
continue active cooperation with special customers, namely Rosneft, 
KINEF, VSMPO AVISMA, … – some of the main tasks of the VSP plan of 
works for 2018.


The strategy 
Starting with 1996, for 20 years, VSP has been focusing on business 
development under established partnership with MTL Instruments, Parker 
Hannifin, Solartron (Emerson as of recently) and Eurotherm. 

We have come a long way with our partners-manufacturers and are facing a lot of 
challenges and tasks as well. Our expertise, understanding of the market, products 
and engineering solutions, customer demands and expectations - all this makes a 
valuable store of knowledge for our team which we avail of at present. 


A VSP Strategy - a road map of actions defining company plans for 
further business development in the mid-term.  
We have such a plan. 

As of today VSP business is based on two activities - marketing and distribution. We want to gain in efficiency and in 
our competence in the practices.

It is quite obvious that a timely launch of any project requires a special systematic approach. We start making first steps, 
laying the basis for a line of activity new to us.

A Trade House provides capabilities to present to customers solutions which have been beyond the reach of VSP 

as of recently.

New technologies, new partnerships, new markets - these are the tasks we would like to take over based on capabilities 
of a Trade House VSP. In 2015 we registered an appropriate legal body - the TH VSP LLC. In the years 2015 and 2016 
representatives of the company visited an international exhibition in Shanghai and carried out a number of meetings on 
sites of potential partners-manufacturers.

We count that in a few years a new team of specialists focused on providing customers with a comprehensive 
commercial offer on an extended portfolio of solutions will be ready with interesting and called-for proposals.
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Marketing 
Marketing for our team is something more than just a study of demand and supply. The main task for a distributor, and 
this exactly constitutes a special capability of VSP, is comprehensive development of a market position of partners-
manufacturers with whom our company cooperate and represent in the market.


Marketing for VSP is a complete working process. From А to Z. 

As an example, let us look at organisation of VSP warehouse operation - it is a marketing tool as well. A customer might 
vary in his experience of collecting goods from a supplier’s warehouse. We would like our approach at this stage to 

generate positive future potential for the company too. 


A comprehensive approach implies solutions for a wide range of questions - starting with a basic 
set - site, information materials, exhibitions etc., including programmes for business position 

development in such a sector as for example, Power Generation. 


We set ourselves new ambitious tasks which call for a lot of effort and expertise, which 
sometimes we might lack, to work out the most efficient approach. 


Especially nowadays, at times of tough competition, market challenges and 
requirements to reach higher efficiency in industrial production, the level of 
expertise of the company and of each member represent the main market 
advantage which lays the basis for a long strategy of the business.


For the company which is in the first place centered on providing intellectual 
services, the future potential of the team is obviously directly 
interconnected with the quality level of knowledge available.


The need for continuos investments in development of professional 
expertise of the members of the team, widening of horizons for 
specialists, high price for the «entry ticket» to a quality education requires 
looking for a balance and accurate decisions to be taken by the 
management which will provide compliance with future market 
requirements.


proActive 
The home page of the VSP web-site reads:


«Specialisation of VSP is marketing and distribution of 
industrial technologies for process automation. VSP represent 

interests of the following partners-manufacturers on the market - 
Parker Hannifin, MTL Instruments, Emerson Micro Motion, and 

Eurotherm». 
We believe that marketing is a key to success of every project, and the basis for development of the 

company business on the whole. 

We agree that marketing implies much more than ‘organisation of production and sales of products, based on research 
of market demands in goods and services’; 

and we do not agree that marketing is ‘mere advertising’.


On seeing potential in a simple enquiry from an unknown customer for a few sealing rings, we make it high priority in our 
everyday operation. We approach the customer making an effort to provide comprehensive and competent answers to 
questions even not yet asked. 


To have an opportunity to face a customer, to describe and present a solution personally is the approach we pursue in 
our day-to-day operation. Regular business trips of our team members present a perfect chance to get acquainted with 
a customer, to adopt an experience of a partner’s business practice, and to see new places - to enrich our life 
experience - all this strengthening our company standing. 
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# 1
Starting with 2004, VSP chooses a special member of the team 
presenting the best results while doing the job throughout a year. The 
main select criteria stay the same: (1) input into the company 
development; (2) professional growth; (3) loyalty.



# 1
VSP Company Manager of the Year 2004 - 2017

2004 
Sergey Sidorov 
Sales Manager

Worked for VSP for 2 years

2011 
Oxana Klochenko 
General Director

Working for VSP since 1996

2005 
Marina Smirnova 
Commercial Director

Working for VSP since 2001

2012 
Ruslan Khatmullin 
Sales Manager

Worked for VSP for 2 years

2006 
Roman Terekhin 
Sales Director

Working for VSP since 2004

2013 
Roman Kanshin 
Senior Sales Manager

Working for VSP since 2010

2007 
Oleg Shakhov 
Sales Manager

Worked for VSP for 3 years

2014 
Ivan Perepelyatnik 
Marketing and Sales Director

Working for VSP since 2000

2008 
Sergey Kosik 
Regional Manager

Working for VSP since 2005

2015 
Roman Kanshin 
Senior Sales Manager

Working for VSP since 2010

2009 
Svetlana Omelina 
Logistics Manager

Working for VSP since 2006

2016 
Bodrov Pavel 
Sales Engineer

Working for VSP since 2014

2010 
Alexander Sharanov 
Technical Support Director

Worked for VSP for 9 years

2017 
Petukhova Svetlana 
Chief Accountant

Working for VSP since 2008



Business Ecosystem 
Our company goal is to provide a customer with an optimum technical solution based on technologies by our 
partners-manufacturers, which interests VSP is representing in the capacity of a distributor.

In terms of a groundwork for the VSP working practices we are guided by the three key priorities – competence, 
efficiency and marketing. Through the prism of these three concepts we plan ahead for the company 
development.


Success of the company depends on a business environment as well. We consider our company to be part of  
an ecosystem, where interests of all business participants are interconnected. Integrated into a holistic system, 
providing the customer with really competitive advantages it is possible to achieve distinctive operational 
indicators, to improve compatibility, and in the end, to stimulate business growth.


Business development requires most efficient use of available resources. 
An ecosystem, as we understand it, is an integrated 
interconnected and interdependent environment embracing 
VSP partners and customers. 

Providing customers with up-to-the-mark services in sales and 
marketing, technical support and logistics chains management, 
warranty and after-warranty support, a business creates basic 
pre-requisites for generating future sustainability in the overall 
ecosystem. A strategy aiming at a qualitative level of 
services, at formation of a real value for the customer, for 
the market, can provide a stable market standing and be 
in demand in the long term.


Building an optimum system of relationships with 
customers and partners through information 
technologies and introducing automation into 
business processes, our company is improving its 
operation continuously which allows for a 
possibility to develop the quality of VSP services. 
Early forecasting of the market demand enables 
us to make right decisions and to improve 
efficiency.


VSP implements a number of 
specialised programmes for our 
regular customers with a long-term 
history of relationship. Our activities 
on the programme «Rosneft Special 
Customer» may serve as an example. 

Taking into account a profile of engineering

solutions represented by VSP in the market, an

exclusive role of the customer in oil production and

refining industries, VSP cooperation with Rosneft  

amounts to many years. In 2015 we have decided to

additionally focus on possibilities to develop business

with a key customer in Russia launching a stand-alone 
Programme – «Rosneft Special Customer».


A business development Programme with the customer implies 
active work for several years along various facets of possible 
cooperation – starting with a special approach to solve current 
practical tasks and up to investments to generate a new potential 
including marketing in the country regions as well.

Corporate  
level

Engineering 
companies

Design 
Institutes

DCS

Trade  
Houses

Service 
companiesVSPVSP



A Partnership programme is the environment where we together with our 
partners develop activities of particular interest for each of the teams, united 

by interest to tasks and approach to work. 

Partnership programmes probably constitute some of the most intense 

activities of our company.

Ural-Test, Perm 

GK Prompostavka, Moscow

APG-Engineering, Moscow


Adelant, Ekaterinburg

SM, Novopolotsk, Belarus

Partners

End-Users
Kirishinefteorgsyntez, Yaroslavnefteorgsyntez, RNPK, Bashneft, Omsk OR, 

Permnefteorgsyntez, Kuibyshevsky OR, ANKhK, Achinsky OR, Caspian 
Pipeline Consortium, Eurochem, Sibur, VSMPO-AVISMA, NLMK, Mozyr OR, 

NAFTAN, BelorusNeft, Lisichansky OR, UkrTatNafta, 

Karachaganak Petroleum Operating, …

GrodnoAzot, MogilevKhimvolokno, Gomelsky KhZ, DneprAzot, Odessa 
Priportovy Plant, PrykarpatTransGas, RUSAL, Sibnefteprovod, Magnezit, 

Tomskneft, Khabarovsky OR, Gaspromneft ONPZ, SUEK, Yaisky OR.

Integrators

Project design institutes
Service and engineering companies, project design institutes - there is a whole 

infrastructure formed to provide for plants operation in line with current 
requirements of oil processing market.

VNIPINEFT, Lengiproneftekhim, Neftekhimproekt, 

Giprokoks, Gipromez, IKT Service, 


CKBN Gasprom, NIPIneftegas, NIIK,…

Корпоративный 

End-Users

Partners

VSPVSP Solutions, represented by VSP - Eurotherm, Emerson Micro Motion, Eaton 
Electric (earlier MTL Instruments), Parker Hannifin - are implemented at many 

industrial enterprises in Russia. Without doubt, VSP will continue to actively 
cooperate with customers, extending the list of successful projects with 


our products integrated.

SPIK SZMA, NIC Incomsystem, RusGasEngineering, 

Metrology and Automation, GKS, Nefteavtomatika, BelOrgSynthes and 

Simatek (Belorussia), 

Topan and Zeinet (Kazakhstan), …





«A VSP specialist was invited to a drilling site of Gasprom - Burenie 
company in Noviy Urengoy where process solutions by MTL have been 
implemented. The focus of the visit was on a detailed in-situ inspection 
of our equipment and on suggestions to the customer to be made for 
improvement of operational efficiency of the equipment». 
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VSP projects geography 
Russia, Ukraine, Kazakhstan, Belorussia



PARKER 
High quality, safety and reliability are integral features of Parker Hannifin – a world leader in instrumentation products, motion 
control and monitoring systems and equipment – a company offering precision solutions for the widest range of applications.


Parker Hannifin founded in 1918.

Annual sales in the year 2016 amounted to $11 billion.

Incorporates 139 subdivisions and 309 production sites.


VSP was the first company in Russia to start active operation in the CIS and Baltic states market in the middle of the nineties in 
the capacity of a Parker Hannifin distributor. Since 1996 VSP Company has been an authorised distributor for Parker Hannifin. 
For today we are working on the following product lines:


IPD – Parker instrumentation products;  
FCGE – Parker fittings of a wide range;  
AUGE – Parker automation.


From VSP news: 
«On September, VSP and Parker Hannifin employees carried out a joint meeting with one of the leading Russian development 
companies in the field of emergency rescue equipment, fire fighting and special equipment, a long term VSP customer – the 
«PTS» company. 


Parker Hannifin products enjoy an excellent reputation in the market in terms of quality and reliability solutions. The criteria of 
quality and reliability for PTS products – compressed air breathing apparatus, self-contained breathing apparatus with 
compressed oxygen, simulators for fire fighters and rescuers, and other solutions – leave no place for additional comments. 
This is exactly why Parker Hannifin solutions are in demand with PTS tasks. 


New PTS projects and tasks, concrete technical questions by design engineers, prospects for deeper cooperation represent a 
list of questions which we were glad to discuss with the customer. 


Another active week – another step in terms of extensive work for further development 
of Parker Hannifin product line in Russia.  

Connectors, fittings and 
instrumentation products

Hose, piping, tubing 
products

Seals and sealing 
solutions

Drives and electric 
motors

Components for control and monitoring systems



«Instrumentation products, as well as Connectors and Fittings of a wide 
range, hold a special place in VSP activities on Parker products. 
Historically, IPD and FCGE were always in the focus of our team».



«Early November in the office of Eaton Electric (earlier MTL 
Instruments) a meeting of the partner-manufacturer and VSP 
representatives took place. Oxana Klochenko and Ivan Perepelyatnik 
together with the management of the company discussed some 
preliminary results of the VSP operation in Russia, outlined plans to 
form the basis of a number of joint projects and tasks for 2018.  

We presented in short some current results of realisation of the VSP 
programme ROSNEFT Special Customer, which the company had 
been already implementing not for a year; the team efforts undertaken 
in terms of business development in Ufa, BASHNEFT in the first place; 
activities of the team in the Republic of Belarus aiming at further 
development and strengthening of business, including: VSP 
participation in the exhibition in Minsk in February 2017 and a 
specialised seminar for industry representatives on the 3rd of 
November; an extended list of works on marketing covering 
advertising campaign during the year, exhibition and business trip 
activities, specialised seminars carried out in the VSP office in 
Moscow; ... »



MTL 
The company Eaton Electric (earlier MTL Instruments) is a recognised world leader in design and manufacture of intrinsically 
safe products, process control and surge protection equipment. Many of the world’s safety-critical processes are monitored, 
controlled or protected by MTL equipment.


Since 1996, MTL interests in the market have been represented by VSP Company.


From VSP news: 
«At the presentation which was held at the training centre of BASHNEFT Service OR, there were specialists of BASHNEFT 
Service OR, BASHNEFT Managing Company, and BASHNEFT Polus present. 


Some of the solutions, presented to the customer at the presentation covered: 
- new IS barriers series MTL4500 / MTL5500;  
- new GECMA Work Station computer terminal.

Summing up the presentation, we had an opportunity to discuss prospective process related tasks of the major petrochemical 
complex of Bashkortostan, as well as an additional potential for application of solutions by VSP partners-manufacturers…»


Fieldbus

Components for 
Fieldbus systems

Intrinsic Safety Solutions

Explosionproof computer 
terminals


Gecma Work Station

Gecma RT

Gecma TC

Gecma PC

Intrinsically safe interfaces 
and systems

Barriers, isolators, signal 
converters, indicators, 
multiplexers, HART solutions

Surge protection, 
lightning protection



EMERSON 
Emerson Process Management is a manufacturer of highly accurate instruments for measurement of liquid and gas 
parameters. Over a century ago engineering solutions and first serial products provided for industrial metering of process 
parameters. Emerson Micro Motion avails of proprietary design centres and approved calibration laboratories. All this allows 
Emerson to offer reliable measurement instruments of high quality and precision for industrial applications.


VSP has been representing Emerson (earlier Solartron, Mobrey Measurement) since 1996, and supplies metering systems 
based on Emerson Micro Motion instruments.


From VSP news: 
«Today’s challenges — market dynamics, technical complexity and the unyielding pressure — are facing all industries. Yet each 
industry is unique, and there are no simple answers.


«Our teams around the world have done outstanding work in terms of serving our 
customers, expanding market participation and positioning Emerson for long-term 
success.», 

Chairman and Chief Executive Officer David N. Farr.


To reach the goals, one needs a partner who speaks the language of the Customer.

Emerson has developed a comprehensive portfolio of industry expertise, with a network of global industry centers and 
thousands of industry and application experts, many of whom have faced the same challenges the Customer does today».


Measurement of parameters of liquid and gas

CDM and FDM 
density meter

Micro Motion

SGM Gas specific 

gravity meter

Micro Motion

GDM Gas density meter

Micro Motion

FVM Liquid 

viscosity meter


Micro Motion



EUROTHERM 
Eurotherm Controls was founded in 1965 in Worthing, West Sussex, UK. In 1998 Eurotherm became part of Invensys Group. 
In 2014 Invensys became part of Schneider Electric. Eurotherm production facilities are located in England, Poland, USA.


VSP has been working with Eurotherm for 20 years. Initiated in the 90s, there were large-scale projects on refurbishment of 
control system for blast furnace at TulaChermet works; monitoring and control system for energy supply for a number of 
facilities at Omsk OR; heat supply monitoring and control system at UralAsbest and some others implemented.


From VSP news: 
«In recent years VSP specialists have carried out some orders for the «Monocrystal» company, which included Eurotherm 
industrial temperature controllers.


From the very start of its existence Eurotherm has been developing equipment for heat treatment applications of various 
materials. The first microprocessor control system was designed for glass industry and later found application for other heat 
technologies.


Controllers and software provide the customer with highly accurate precision control solutions, easy to use function blocks and 
heat profiling to maintain process conditions at a set temperature within programmed time of a signal change and dwell.


An advanced Eurotherm PID-control algorithm, embodied in industrial controllers, 
provide for stable and reliable process control».

Process Automation

Single loop industrial and 

multiloop temperature controllers

Industrial paper 

and graphic recorders Power thyristors

 and relays

Power thyristors 
and relays



Closed Stock Company «VSP Ltd» 
Registration date: 19 September 1996 

1а, 18th Floor, Semenovskaya sq., Moscow, Russia,107023

+7 499 404 0080

Core activity: Marketing and distribution of industrial technologies for process control systems. 
VSP represents in the market interests of Parker Hannifin, MTL Instruments, Emerson Micro Motion 
and Eurotherm.


Stock Company «VSP Rus» 
Registration date: 03 September 2007

1а, 18th Floor, Semenovskaya sq., Moscow, Russia,107023

+7 499 404 0080

Core activity: Marketing and distribution of industrial technologies for process control systems. 
VSP represents in the market interests of Parker Hannifin, MTL Instruments, Emerson Micro Motion 
and Eurotherm.


Limited Liability Company «TH VSP» 
Registration date: 18 June 2015 

1а, 18th Floor, Semenovskaya sq., Moscow, Russia,107023

+7 499 404 0080

Core activity: Supply of industrial equipment.


VSP Representative Office in Ufa 
Start of operation: October 2016

Russia, Ufa

+7 347 224 2475

Core activity: Marketing support for VSP projects.


VSP Representative Office in Ukraine 
Start of operation: March 2015

Ukraine, Kiev

+38 050 414 7733

Core activity: Marketing support for VSP projects.


VSP Marketing Tech Ltd. 
Registration date: 16 July 2001

36a, Goring Road, Goring-by-Sea, Worthing, West Sussex, BN12 4AD, UK

Core activity: Logistics and financial support for VSP projects.


vsp@vsp-co.org 

www.vsp-co.org


Twitter.com/vspco 

Facebook.com/vsp.org/ 

VK.com/vspco 

Linkedin.com/company/vsp-company 

Instagram.com/vspcompany
YouTube
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VSP Company

18th Floor


1a Semenovskaya sq.

Moscow, Russia

+7 499 4040080

vsp@vsp-co.org


VSP-Co.org

 

Kiev, Ukraine


+38 050 4147733

ukraine@vsp-co.org
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